
THE REMOTE CLOSER'S DAILY TRACKER
C R U S H  Y O U R  Q U OTA .  R E C L A I M  Y O U R  H E A LT H .

DATE

DAY

____ of 90
M O N T H

1   2   3
TA R G E T S  H I T

____ of 7
DAY  CO U N T S  I F

5 or more

O U T B O U N D

M E T R I C TA RG E T AC T UA L

Dials / calls

Meetings booked

Pipeline added

Follow-ups cleared

R E C O V E R Y

M E T R I C TA RG E T AC T UA L

Stand-up breaks

Breathwork (min)

Posture & desk setup checked

T H E  T H R E E  P I L L A R S  —  O N E  L I N E  E A C H

S A L E S  —  W H AT  M OV E D  A  D E A L  TO DAY .  B E  S P E C I F I C .

W E L L N E S S  —  H OW  T H E  B O D Y  F E LT  TO DAY .  B E  H O N E S T .

S Y S T E M S  —  O N E  T H I N G  YO U  A U TO M AT E D ,  D E L E T E D ,  O R  T E M P L AT E D .

T H E  9 0 - S E C O N D  R E S E T  —  R U N  I T  B E T W E E N  C A L L S

1. Stand and exhale longer than you inhale. Four in, six out, four rounds.
2. Drop your shoulders. Unclench your jaw.
3. Name what actually happened, out loud, in one sentence.
4. State the next action, then take it within ten seconds.

Inside Sales & Wellness — insidesalesandwellness.com One page. Your calls and your body on the same sheet.


